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By Paul Murphy

lmost five years ago, when my family and T

moved to White Rock, B.C., from our home in

England, I had a steady job with a major bank

and room to climb the corporate ladder. Tt's a

position some people would love to
have. For me, however, the lure of entrepreneurship—and
franchising, specifically—offered a freedom I could never
enjoy within a multinational conglomerate.

Now, as a franchisee for 4 Pillars Consulting Group, T can
use the financial skills I acquired in the banking industry to
help people through tough times, all while building a future
for my family and enjoying the flexibility of owning my own
business. That’s what I call a healthy bottom line.
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Born into banking

T was born in England and spent my childhood years in
a town called Sale, about 11 km (seven miles) south of
Manchester. After finishing high school at the age of 16,
I got a junior office position with one of the large banking
institutions in England, National Westminster Bank, where
my father worked (he was emploved in the banking sector
his entire life). My role centred on customer service—in
essence, I was a bank teller, dealing with customers and
helping them with their dav-to-day transactions. I kept my
bank job for about three vears, at which point I got the urge
to travel. At 19, T left for Australia, where I spent the next
vear exploring the country.
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